
Lisandro alex gomez
	objective

	
	Results oriented, self –motivated hunter with 19 years of selling experience; the last 12 years coming in the Telecom Industry. Proven ability to lead efforts in areas of planning and execution of sales strategies accompanied by a very strong management background. Particular emphasis in:
· Retail  & Corporate Sales

· Marketing & Merchandising

· Business Development

· Customer Interaction
· Articulate, with strong oral and written communications skills

	Experience

	
	1/13 – Present   Cablevision System Corp.        Bronx, NY

Residental Account Executive

· Specifically targets and markets current satellite and competitive customers, to win them back to Cablevision
· Understands and communicates to customers, knowledge of all Cablevision’s and competitor’s products and services, including new and varied technological features, product equipment functionality, existing programming content, pricing, packaging and channel lineup.
· Responsible for achieving monthly sales quotas, and Identifies all new build/new market opportunities in their area, and reports this information promptly to management.
· Deliver professional sales presentations to prospective customers, as well as complete all administrative duties associated with the Residential Account Executive position.
6/08 – 2/12        iBasis, Inc                        Burlington, MA

Account Executive

· Own, manage and develop relationships with potential clients; be directly involved in client visitations ,trade shows and conferences

· Executed marketing plans and objectives to drive successful achievement of revenue goals in the Midwest and parts of the East Coast.

· Built iBasis consumer retail business with major Midwest distribution, and salvaged slipping markets in Utah and Idaho with new distribution channels, and filled gaps in New York and Pennsylvania to dramatically increase iBasis market share.

· Managed 3.5 Million in Sales a month throughout the Midwest, Pacific Northwest, and parts of the East Coast (NY and PA)

· Managed and delivered key business and individual business objectives. Executed on “CRM” and First Usage Projects, which resulted in improved brand recognition for iBasis and resulted in additional sales revenue for iBasis.

· Created and facilitated customer presentations, led sales and sales tools training for the prospective sales teams.

10/06 – 06/08      STi Prepaid                        Flushing, NY

Account Manager

· Located, managed, and contacted potential clients through various sources to offer STi Prepaid Calling Cards.
· Managed accounts through various task such as business to business sales, cold calling, and others field work in the prospective areas.
· Managed to increase our market share in the Carolinas from $27K a month, to a  $2.6 M net/month  market.
9/01 – 8/06          Unitel Telecard Dist           NY, NY

National Sales Manager             (Company Shut Down)

· Helped develop the VCG Brand from initiation, and went Store to Store in NY, while also developing the VCG Brand throughout the US with Distributors within their respective state.

· Doubled the sales of the sales team from $5 million in 2003 to $10 million by 2005, and in final year maintained it at 1$2 million per month.

· Suggested new products that increased earnings by 23%.
6/97 – 8/01
            PFP / MCU                   New York, NY

Account Representative

· Communicated effectively with prospective and existing members in a positive and professional manner. 

· Provided product and service information to existing members and prospective members. 

· Provided product and service information to existing members and prospective members on our Life Insurance program.

10/93 – 4/97          Time Warner Cable.    New York, NY

Residental Account Executive
· Sold Cable service door to door and also cold called prospective customers in residential areas and street fairs; i.e. Includes lobby demonstrations and special events coverage. 
· Sold cable service to corporate business accounts as well as small businesses.




	education

	
	6/93 – 2/94        Bronx Community College     Bronx, NY

Major: Physical Education

1/89 – 6/93         Christopher Columbus HS     Bronx, NY

Major: Liberal Arts

	Skills

	· Microsoft Office

· Business Objects

· Sales Force

· Bi-Lingual in English/Spanish
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